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This book is the first and only book on the market that explains how to sell
services both to purchasers and to their internal clients - the budget holders. It is
also a reference for purchasers who wish to learn how to source services through
the strategic sourcing process.

The author, an expert in indirect procurement with more than 10 years of
Professional experience, will reveal hard-earned secrets to both sellers and
purchasers. 

 Sales professionals, who are willing to venture into the procurement world, will
get an edge to allow them to deal more effectively with current and prospective
customers. For example, this book covers:

How suppliers can manage to compete with competitors already in a●

relationship with their prospective clients.
How to influence the outcome of an RFP, without sacrificing too much profit.●

How to leverage the procurement function and be the suppliers that receive new●

business with fewer RFPs to respond to.

Purchasers that are new to acquiring services will understand the dynamics and
processes associated with sourcing indirect categories. For example, this
knowledge will allow understanding:

How purchasers can manage to get accepted by budget holders and improve●

sourcing coverage through value added services.
How buyers and suppliers can cope with internal resistance that often occurs●

when new suppliers are invited to compete in RFPs.
How collaboration between purchasers and suppliers can usually bring more●

value than the traditional procurement approach of focusing too much on price.

For the cost of this book you will get a head start, receive valuable insights, and
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enter into successful negotiations much faster.

Review        

"The book will be very useful in shaping effectivebusiness practices in
corporations both on the selling and purchasingside." 

−Janusz Filipiak, Founder and CEO of Comarch, a softwarecompany that
employs nearly 5000 people in 26 countries and author of 6 books.
 
"Any RFP or RFQ to which I now reply is markedly different than what Ihave
submitted prior to reading this book."
 
−Michael Glazer, CEO of Premier Service Inc.
 
"About time someone covered the profession from this point of view."
 
−Steve Hall, Editor, Procurement Leaders
 
"This book helps sales professionals understand the needs and motivationsof
corporate buyers, which is essential for ongoing, positiverelationships."
 
−Robert Spangler, MPA, CSC, Co-Founder The Sales Association
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Review

"The book will be very useful in shaping effective business practices in corporations both on the selling
and purchasing side."
 
−Janusz Filipiak, Founder and CEO of Comarch, a software company that employs nearly 5000 people in 26
countries and author of 6 books.

 
"Any RFP or RFQ to which I now reply is markedly different than what I have submitted prior to
reading this book."
 
−Michael Glazer, CEO of Premier Service Inc.
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−Steve Hall, Editor, Procurement Leaders
 
 
"This book helps sales professionals understand the needs and motivations of corporate buyers, which
is essential for ongoing, positive relationships."
 
−Robert Spangler, MPA, CSC, Co-Founder The Sales Association
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From reader reviews:

Jill Spann:

In this 21st hundred years, people become competitive in every single way. By being competitive today,
people have do something to make them survives, being in the middle of often the crowded place and notice
through surrounding. One thing that oftentimes many people have underestimated it for a while is reading.
Yes, by reading a e-book your ability to survive improve then having chance to stand up than other is high.
For yourself who want to start reading a new book, we give you this kind of Confessions of a professional
buyer: The secrets about selling and purchasing services book as nice and daily reading publication. Why,
because this book is more than just a book.



Evelyn Nay:

This Confessions of a professional buyer: The secrets about selling and purchasing services are reliable for
you who want to be a successful person, why. The explanation of this Confessions of a professional buyer:
The secrets about selling and purchasing services can be one of the great books you must have is definitely
giving you more than just simple reading food but feed you actually with information that perhaps will shock
your earlier knowledge. This book is usually handy, you can bring it just about everywhere and whenever
your conditions in the e-book and printed ones. Beside that this Confessions of a professional buyer: The
secrets about selling and purchasing services giving you an enormous of experience like rich vocabulary,
giving you demo of critical thinking that we all know it useful in your day activity. So , let's have it
appreciate reading.

Guadalupe McCoy:

Playing with family in a park, coming to see the sea world or hanging out with pals is thing that usually you
have done when you have spare time, after that why you don't try issue that really opposite from that. One
particular activity that make you not experience tired but still relaxing, trilling like on roller coaster you
already been ride on and with addition of information. Even you love Confessions of a professional buyer:
The secrets about selling and purchasing services, it is possible to enjoy both. It is great combination right,
you still want to miss it? What kind of hang-out type is it? Oh come on its mind hangout guys. What? Still
don't buy it, oh come on its referred to as reading friends.

James Coles:

A lot of e-book has printed but it differs. You can get it by net on social media. You can choose the best
book for you, science, witty, novel, or whatever through searching from it. It is referred to as of book
Confessions of a professional buyer: The secrets about selling and purchasing services. Contain your
knowledge by it. Without making the printed book, it could add your knowledge and make you happier to
read. It is most essential that, you must aware about publication. It can bring you from one destination to
other place.
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